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Safe Harbor Language and Legal Disclosure

This presentation contains certain statements that describe our managementôs beliefs concerning future business 
conditions and prospects, growth opportunities and the outlook for our business and the electricity transmission 
industry based upon information currently available. Such statements are ñforward-lookingò statements within the 
meaning of the Private Securities Litigation Reform Act of 1995. Wherever possible, we have identified these forward-
looking statements by words such as ñanticipatesò, ñbelievesò, ñintendsò, ñestimatesò, ñexpectsò, ñprojectsò, and similar 
phrases. These forward-looking statements are based upon assumptions our management believes are reasonable. 
Such forward-looking statements are subject to risks and uncertainties which could cause our actual results, 
performance and achievements to differ materially from those expressed in, or implied by, these statements, including, 
among other things, the risks and uncertainties disclosed in our annual report on Form 10-K and our quarterly reports 
on Form 10-Q filed with the Securities and Exchange Commission from time to time.

Because our forward-looking statements are based on estimates and assumptions that are subject to significant 
business, economic and competitive uncertainties, many of which are beyond our control or are subject to change, 
actual results could be materially different and any or all of our forward-looking statements may turn out to be wrong. 
They speak only as of the date made and can be affected by assumptions we might make or by known or unknown 
risks and uncertainties. Many factors mentioned in our discussion in this presentation and in our annual and quarterly 
reports will be important in determining future results. Consequently, we cannot assure you that our expectations or 
forecasts expressed in such forward-looking statements will be achieved. Actual future results may vary materially. 
Except as required by law, we undertake no obligation to publicly update any of our forward-looking statements or other 
statements, whether as a result of new information, future events, or otherwise.  
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Photo Release and Waiver

By participating in this ITC event or activity, you authorize ITC Holdings Corp., its 
subsidiaries and affiliates (hereinafter ñITCò) and its employees, agents and 
representatives acting on behalf of ITC, to use your name, voice, photograph, 
image and/or video (collectively referred to as your likeness) in any manner and 
media, worldwide in perpetuity, without compensation. All such photographs and 
recordings will be the sole property of ITC. 

Your participation further releases and discharges ITC from any and all claims and 
demands that may arise out of, or in connection with, the use of your likeness. 

Thank you for your cooperation! 
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Todayôs Facility and Meeting Accommodations

ÅRegister for meeting: take your badge and enter drawing

ÅRefreshments

ÅRelax, enjoy, and ask questions

ÅRestroom and facility locations

ÅLunch

ÅProfessional Development Hours (PDH) Attendance Form

 ʐReach out to Aaron Curtis in-person or email

ÅIntroductions
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Virtual Meeting Reminders

If you have a question, 

please raise your hand and 

we will call on you

Please stay on mute unless 

you have a question

Click ñPeopleò to view virtual 

participants
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Presentations Available Online

ITC Midwest website:

https://www.itc-holdings.com/itc-midwest/customer-solutions/partners-in-

business/

MISO OASIS website:

http://www.oasis.oati.com/ITCM/index.html

6

http://www.oasis.oati.com/ITCM/index.html


Todayôs Themes
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ITC Midwest Update
Dusky Terry

Generator Interconnection Queue
Rob Wells

State & Federal Regulatory Updates
Maggie Kristian, Lauren Strager, Meghan Ross

PowerOn, Midwest & LRTP Overview
Rod Pritchard & Scott Drzycimski

Growth & Economic Development
Cheri Monahan, Casey Woodside, Tim Stoner

Operational Preparedness
Matt Heinisch



Safety Message

Zak Kerr

Account Manager, Customer & Business Solutions

zkerr@itctransco.com



ITC Midwest Update

Dusky Terry

President, ITC Midwest

dterry@itctransco.com



Needed Investment, Flat Load
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Greater Reliability, Fewer Outages
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LARGE-SCALE 

PROJECTS



Impact to Network Rate Forecast

ÅBased on load growth projections and 5-year revenue requirement 

forecasts of known transmission capital projects through 2030

ÅImpacts to transmission riders and adders by distribution utilities 

will vary and arenôt direct



Economic Development

Alan Nasr

Principal, Economic Analyst
anasr@itctransco.com

Cheri Monahan 

Director, Customer & Business Solutions

cmonahan@itctransco.com



ECONOMIC DEVELOPMENT & TRANSMISSION
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ÅWhich comes first?

ÅLarge energy users

ÅTransmission 
investment



THE CHICKEN: TRANSMISSION COMES FIRST

ÅHigh-capacity transmission and 
substations

ÅReliability and redundancy in place

ÅLong-lead infrastructure investment
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WHY THE CHICKEN MATTERS 
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Transmission Infrastructure Importance

Reliable transmission infrastructure is essential for 

enabling economic growth and attracting large 

customers.

Customer Site Evaluation

Large customers consider grid reliability, capacity, and 

stability when selecting sites to avoid operational risks.

Transmission as Growth Catalyst

Transmission investments demonstrate commitment and 

enable scalability, transforming potential sites into viable 

options.



THE EGG: LARGE LOAD FOLLOWS

ÅCustomers invest once infrastructure 
is ready

ÅMajor load fully utilizes the system

ÅLong-term, stable demand enters the 
network
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THE EGG HATCHES: THE SYSTEM GETS STRONGER

ÅLoad growth spreads 
system costs

ÅSupports long-term grid 
investment

ÅBenefits the broader 
transmission network
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BIG CEDAR: CHICKEN AND EGG WORKING TOGETHER

ÅProactive transmission 
made the site viable

ÅLarge customers reinforce 
the value of transmission 
investment

ÅA self-reinforcing cycle of 
growth and reliability

ÅLong-term community 
benefits
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TRANSMISSION ENABLES GROWTH
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ÅProactive transmission 

planning  with clear future 

capacity pathways

ÅTransparent power availability  

for prospective customers

ÅPredictable, repeatable 

regulatory processes

ÅCoordinated land -use and 

infrastructure planning  across 

jurisdictions



COMPETITIVE ADVANTAGE

21

ÅTransmission planning 
procedures

ÅMISO
ÅProactive planning (MVP, LRTP)

ÅEPR process

Å$0 charge for transmission 
study

ÅAccess to renewable energy 

ÅResilient system

ÅStrong partnerships

ÅProactively leading the charge



Questions?

Alan Nasr

Principal, Economic Analyst
anasr@itctransco.com

Cheri Monahan 

Director, Customer & Business Solutions

cmonahan@itctransco.com



Load Study & Interconnection Request

Casey Woodside

Account Manager, Customer & Business Solutions

cwoodside@itctransco.com



What is a Load Study? 
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~One Page Planning -Level 
Transmission Analysis

ITC Midwest conducts preliminary transmission 
analysis using system models to evaluate load 
addition impacts.

Assessment Criteria
Thermal capability, voltage performance, and 
operating constraints under expected conditions.

Describe Upgrade Requirements 
Study outlines potential upgrades with conceptual 
costs and timelines if limitations are identified.

Preliminary Report and Limitations
Report summarizes findings, but results are 
preliminary and do not approve service or reserve 
capacity.



Purpose of an ITC Midwest Load Study

Support for Early -Stage Projects

Additional Load Studies help evaluate if the transmission system can handle new or expanded loads early in 

project development.

Identifying Transmission Constraints

These studies identify potential transmission constraints and necessary upgrades before major 

commitments are made.

Informing Decision -Making

Results aid stakeholders in deciding whether to proceed, modify, or relocate projects based on transmission 

impact analysis.

Providing Transparency Without Commitment

The process offers clarity on system capacity without committing ITC Midwest to build facilities or provide 

service.



Requesting a Load Study

Early Coordination

Engage the ITC Midwest Customer & Business Solutions 
representative early to align expectations and timelines 
effectively.

Complete Project Information

Gather detailed load data including location, substation, load 
nature, magnitude, and timing before submission.

Peak Load Data Importance

Provide accurate current peak load data to assess transmission 
system capacity and upgrade needs clearly.

Submission and Timeline

Submit all documentation via email. Expect a 6-8 week 
processing time for load study completion.



Transition from Load Study to Interconnection

Request Load Study

Initial phase evaluating technical feasibility and impact 

on transmission capacity.

Go / No-Go Decision

Critical review checkpoint assessing costs, risks, and 

timeline before project continuation.

Submit Load Interconnection Request

Formal application that can be found on our website or 

provided to you by your CBS representative.

ITC Midwest Review & MISO Submission

Transmission owner review and submission to regional 

transmission operator ensuring compliance and 

coordination.



Load Study Key Points

No-Cost Request Service

ITC Midwest offers free processing of load interconnection requests to support early project 

planning and community development.

Expectation of Responsible Requests

Requests should be serious and credible to avoid delaying others' reviews.

Preliminary Studies Are Not Guarantees

Initial load studies do not guarantee service or project approval and may change as details evolve.

Collaborative Efficient Planning

Proper use of the process enables efficient cooperation between requestors and ITC Midwest for 

reliable system planning.



Questions?

Casey Woodside

Account Manager, Customer & Business Solutions

cwoodside@itctransco.com
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ÅGoverned by an independently elected Board of 5 members 
ÅOperates Water and Electric
ÅService area exceeds the city limits
ÅMultiple Power Supply Contracts with a diverse mix of fuels 
ÅProvides a franchise fee to the CITY (PILOT) 



ÅYear    Population       Sales

Å1990 - 3700 people - Sales т    62,000 MWH
Å2020 - 3100 people - Sales т    53,000 MWH
Å2025 - 3100 people - Sales т 241,000 MWH
Å2027 т3200 people - Sales т1,064,000 MWH

ÅFuture Requests      400-600    MWH
Å2029 т3300 people- Sales тx,xxx,xxx   



Process - Post Initial Request

ÅSystem Evaluation
ÅTransmission Evaluation
ÅLocal Governance/Regulatory
ÅInternal Policies 
ÅZoning
ÅEnvironmental Studies
ÅWater Usage
ÅSound Levels
ÅOther

ÅPublic Perception  
ÅProtection of System
ÅProtection of Community 
ÅService Extension
ÅRate Impact
ÅEnergy/Capacity/Transmission

Å  Contract Discussions
Å12 Month Process





Finished Projects



Tim Stoner, General Manager
Tim.Stoner@belw.org

Thank you!



LRTP PROJECT UPDATES

Scott Drzycimski
Director, Public Affairs

ITC Midwest

Scott Drzycimski

Director, Public Affairs

sdryzcimski@itctransco.com
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TRANSMISSION IS THE SOLUTION

òA robust transmission system is critical to 

economic, energy, and national security 

objectives. It helps lower the cost of power to 

end-use customers and improves the 

reliability of supply including during extreme 

weather events.ó
US Department of Energy
Transmission Impact Assessment �± October 2024


